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Term life insurance can be an inexpensive solution when your client’s needs are temporary and focused 
on death benefit protection. But once the term period ends, it can become more expensive and less 
flexible—leaving clients without options if their needs evolve.

For business owners and high-net-worth clients with growing or advanced needs, a more strategic 
approach may be needed. That’s where permanent life insurance shines.

Executive benefits: Funds for employee retention.
Balance sheet asset for the business or personal wealth for key employees.

Wealth accumulation: Turn personal or business assets into long-term potential.
Personal tax-deferred asset that complements other retirement strategies.

Business preservation: Protect the company’s most valuable asset—its people.
Corporate or balance sheet asset for business needs.

Business transition planning: Transfer a business at a certain price to a specific party.
Potential source of supplemental retirement income for the policyowner(s). Cash for other buy-sell 
triggers such as disability, divorce, departure and dissolution.

Estate planning: Pass on a legacy to heirs and/or charities.
Can provide liquidity for estate taxes and help equalize inheritance among heirs.

Put permanent life insurance to work for 
your best clients

Permanent life insurance: a bright idea

Ready to share these strategies with your clients?
Visit the Advanced Markets webpage to get the tools and resources you need to 
help turn bright ideas into action.

Indexed Universal Life Insurance products are not an investment in the “market” or in the applicable index and are subject to all policy fees and charges normally associated with most universal life insurance.

As independent financial professionals, it is up to you to choose whether any of the sales concepts contained in these materials might be appropriate for use with your particular sales strategy and clients. Please 
note that Midland National does not require you to use any of these sales concepts; they are resources that can be used at your option for your own individualized sales presentations if appropriate for the 
particular client and circumstances.

Neither Midland National nor its agents give tax advice. Please advise your customers to consult with and rely on a qualified legal or tax advisor before entering into or paying additional premiums with respect 
to such arrangements.

Sammons Financial® is the marketing name for Sammons® Financial Group, Inc.’s member companies, including Midland National® Life Insurance Company. Annuities and life insurance are issued by, and product 
guarantees are solely the responsibility of, Midland National Life Insurance Company.

Permanent life insurance—like indexed universal life—allows a client access to their policy’s 
cash value through loans and withdrawals.

Here are some ways permanent life insurance could solve a need:

https://www.midlandnational.com/advanced-markets

